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About Booz Allen

Booz Allen Hamilton is

a leading provider of
management and technology
consulting services to the

US government in defense,
intelligence, and civil markets,
and to major corporations,
institutions, and not-for-profit
organizations. Booz Allen is
headquartered in McLean,
Virginia, employs more than
25,000 people, and had
revenue of $5.59 billion for the
12 months ended March 31,
2011. (NYSE: BAH)
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1-888/224-7041
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Alliant

General Services Administration Governmentwide
Acquisition Contract (GWAC)

Contract Number: GS00Q09BGD0019
Period of Performance: May 1, 2009-April 30, 2019

Alliant, a Governmentwide Acquisition Contract (GWAC), is GSA’s newest and most versatile
contracting vehicle. It offers clients the most flexibility ever in providing government IT solutions
worldwide. The comprehensive scope of the Alliant GWAC includes the ability to provide any and
all components of an integrated information technology (IT) solution, including existing and new
technologies that may emerge during the lifecycle of the contract and IT systems and services.

Alliant is designed to stay current with the evolving Federal Enterprise Architecture (FEA),
providing customers with the latest in technology innovations. As the definition of IT changes
over the lifecycle of the Alliant Contract, the scope will coincide with the current definition at
any given time.

Benefits and Features of Alliant include—
Open to all Federal Government agencies worldwide

*  Flexibility in contract types, including Fixed Price (FPI, FPAF); Cost Reimbursable (CPFF,
CPIF, CPAF); Time & Materials and Labor Hour

¢ Ten-year Multiple Award/Indefinite-Delivery, Indefinite-Quantity (MA/IDIQ) (5-year base, one
5-year option)

e $50 billion contract ceiling

e Ability to support CONUS and OCONUS IT requirements

e  Choice of 78 labor categories

e Ease of use and ready access to all Booz Allen’s robust service offerings

e Reduced procurement lead times and administrative costs

¢ No dollar value limit on task orders

Delivering Solutions to Alliant Customers

Our collaborative approach of teaming with clients ensures a partnership that will serve GSA
and its customers. As a longstanding partner with GSA, Booz Allen Hamilton is committed
to making Alliant the premier vehicle across all segments of the federal IT market. Through
Alliant, Booz Allen offers—

* Demonstrated experience in delivering high-quality IT solutions in all Alliant component
areas: application services, IT management services, infrastructure, and ancillary services.
Our approach includes methodologies and capabilities that were developed in response to
the rising complexity of programs in government and industry.
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e Comprehensive IT resources, including more than 22,000 high-quality staff located in
offices on six continents—all supported by an award-winning training program and a
proven security program. A Booz Allen Alliant representative is assigned locally to every
GSA region in the United States.

e Dedicated program support and leadership through our in-place Alliant Program
Management Office, our established Regional Infrastructure Organization, and our GWAC
Business Office. These resources provide robust and efficient support for your contracting
needs to expedite the time between requirement and solution.

e Contracting flexibility for clients by providing custom access to all contract types (Cost
Reimbursable, Fixed Price, and Time & Materials) and a streamlined performance-based
process from contract initiation through delivery and closeout. In addition, Booz Allen
leverages our suite of tools to support e-business/e-commerce that promotes visibility and
collaboration with contract management personnel.

* Dedicated business development resources located worldwide and in every GSA region to
promote the benefits of Alliant, assist in identifying opportunities, and facilitate its use.

* A “mission-driven” approach to subcontracting that matches task-order-specific
customer requirements to our existing pool of the strongest subcontracting partners in the
industry—both large and small—to resolve the critical issues facing GSA’s clients.

e A commitment to the small-business community and to meeting Alliant’s 50-percent
small-business subcontracting goals. Booz Allen has a record of success in exceeding
small-business goals on its contracts. We have Alliant-dedicated teaming coordinators and
a HUBZone advocate who work with our small business office to ensure that we deliver
quality to our customers.

Our Capabilities: Booz Allen offers premier technology-based consulting skills and manage-
ment commitment to apply its world-recognized innovation to exceed program objectives. Our
approach includes methodologies and capabilities that were developed in response to the
rising complexity of programs in government and industry. Our services are customized for
use by all agencies across the civil, defense, and intelligence markets. Our functional skills
are fully integrated with the FEA and cover a broad spectrum of services that include—

e |T Strategy and Systems

e Assurance and Resilience (Security Services)
e Organization and Change Management

*  Program Management

How to Place an Order: GSA designed the Alliant Contract for ease of use, with two flexible
options for placing task orders:

For many customers, GSA’s range of Assisted Acquisition Services (AAS) is the preferred
route. GSA’s regionally distributed AAS staff can help you through all or part of the Alliant
task order cycle. Accessing these services is as easy as contacting your local GSA AAS staff.

Customers with access to an in-house or agency contracting officer may wish to access Alli-
ant directly using Alliant’s Direct Order/Direct Bill feature. GSA maintains a list of all Contract-
ing Officers who have an authorized Alliant delegation of authority. Obtaining a delegation is a
simple one-time process, which is performed by the Alliant Program Office itself.

In either case, Booz Allen’s Alliant program and regionally based Alliant team can help
you navigate your options. There is a Booz Allen Alliant contact assigned locally to every
GSA Region.
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